




Land Entrepreneurs: 

• Access to land 

• Supportive business 

environment 

Land Owners: 

• Lower-risk means of 

diversifying farm system 

• ‘Farming by proxy’ 

• Route to succession 

• Access new skills / 

markets 

 



Approach: 
 
• Puts the development of 

enterprise first; with legal 
models to follow 

• Emphasises the importance of 
balanced and collaborative 
arrangements 

• Builds on existing legal forms 
and structures to create novel 
outcomes 



• Motivations, assets, requirements 

• Use the opportunity to reflect and consult 

• Balance clarity against being too prescriptive 



• Putting the word out 

• Networks 
• Press  
• Brokers 

• Choosing 

• Practicalities 
• Personalities 
• Circumstances 

 
Meet, compare, avoid wishful thinking… 



• Dialogue: 

• Making yourself aware of each others requirements 
• Joint problem solving 
• Spend time – build trust 

• Matching up objectives, find areas of mutual benefit 

• Creating balance 

 

 



• Selecting a legal form to suit the business arrangement 

• Creating a clear brief –  

 Avoid negotiating business terms via your lawyer 

• Making the most of the spectrum of options… 



• Retain flexibility 

• Space to adapt 

• Dialogue 

• Building a cluster of 
enterprises… 



Resources 

1. Handbook 

2. Website: 
www.LandPartnerships.org  

3. Roadshow…. 

http://www.landpartnerships.org/

